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Approximately US$10 Million
To Setup 3 New Centres in the GTA and Montreal
Overview
• VLife is premium lifestyle medical centre company providing
Growing Patient Visits of Existing Israeli Centres
high margin private healthcare services
163,800
144,530
• Two main business lines:
123,300
115,200
- Professional space rental – “Co-Working Space Model” for
102,600
99,000
92,700
doctors ~20% of revenue
- Specialty medical service verticals (aesthetics, pain
63,000
management and others) ~80% of revenue
• Currently operates 4 lifestyle medical centres (2 more under
development) in Israel with plan for 10 new Canadian centres
Q3 - Q4 - Q1 - Q2 - Q3 - Q4 - Q1 - Q2 within 24 months
2017 2017 2018 2018 2018 2018 2019 2019
• Strategic agreements with leading Canadian healthcare partners

Attractively Built Out Centres in Israel that Can be Replicated Globally
Kfar Saba
3 Rappaport St.

Typical VLife
Centre Setup:

Petah Tikva
4 Mota Gur St.

• 13,000 square feet
• ~ 20 offices/procedure rooms

Haifa
55 Hahistadrut St.

Hertzelia
71 Hanadiv St.

• ~ US$ 1,800,000 Capex investment
• Average Cash Payback: less than 3 years(1)

Demonstrated Success in the Growing Specialty Medical Services Segment
AESTHETICS
• VLife provides superior medical
aesthetics services
• One of the largest services in
global demand
• A multi-billion-dollar industry
led by North America
• VLife is currently the largest
aesthetics group in Israel

Robert Sutherland, Managing Director
rsutherland@echelonpartners.com / 416 933 3353

PAIN MANAGEMENT
• Over 700 doctors providing pain
treatments
• Cannabinoids based treatments,
UltraSound based pain
management, Laser pain relief
• And more…

OTHER VERTICALS
• Selection criteria includes :
- High margin, light procedure,
low cost
- High global demand
- Sustainable growth
- Competitive advantage over
potential competition

Michael Kraft, Managing Director
mkraft@echelonpartners.com / 647 792 2010

Leading Canadian Partner Sponsorship
Leading Canadian Healthcare
Services Provider

Leading Canadian
Medical Tech Company

Ontario Based
Licensed Producer

• Established over 30 years ago,
the JV partner has over 1,200
corporate accounts and 50,000
clients
• Aims for co-establishing and
managing of 10 centres, initially
with 2 current locations planned
in the Greater Toronto Area and
1 in Montreal

• A tech solution for booking and
finding appointments for a
variety of medical and
paramedical specialties through
an APP
• To date, the company has 60+
clinics, 1 hospital, 180+ doctors
and 150,000+ appointments
booked through their APP

• The company’s licensed
cultivation facility is located in
Ontario; Phase I facility has
annual capacity of 6,000 kg of
indoor cannabis, plans are in
place to expand this capacity
within the existing building to
26,500kg

Key Management
Golan Sapir
Co-Founder & CEO

• Golan is an accomplished Executive Director with over 20 years of experience in
banking and capital markets.
• Previously held senior positions at Ilanot discount, Prisma mutual funds (over $8.5B
under his direct management), Discount Mortgage Bank and Sigma Investment

Shlomo Baranovski
Co-Founder &
President

• Shlomo is a successful visionary and an entrepreneur. Over past 30 years, Shlomo has
built several businesses based on the scale-up method.
• He has built a successful real estate business in North-America and Europe started from
a proof of concept to over hundreds of millions of dollars, with replicated scale-up of
over 3,500 units in over 40 locations. He has also built one of the largest aesthetics
businesses in Israel scaling it up from one model to a national operation.

Shmuel Ofnagel
Co-Founder & COO

• Shmuel is a successful entrepreneur building a real estate business from a very early
age with tens of millions of dollars in projects within 5 years mostly based in Europe
and Israel
• Shmuel owns and operates a significant portfolio of real estate, high-tech, and
medicine assets

Anna Baranovski
Co-Founder

• Over the last 15 years, Anna has become a master of the aesthetics and medical
cosmetics field and has created a groundbreaking and unique methodology that has
become the number one esthetics chain in Israel
• Anna is deeply involved in Vlife Aesthetics day to day operation to ensure its patient
with a high-quality FDA standard treatment to its clientele
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Source: Company disclosure.
(1) Based on projected rollout of Israeli, Canadian, U.S. and international centres.
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Confidentiality and Disclaimer
Confidentiality and Disclaimer
The information contained in this document is confidential and shall be kept in strict confidence by you. You hereby agree that by accepting
a copy of this document you will be deemed to have agreed to keep all information in this document strictly confidential and not to
disclose, reproduce or transmit such information for any purpose whatsoever. Each person accepting this document hereby agrees to
return it, along with any copies, promptly upon request.
VLife Ltd. (“VLife” or the “Company”) and Echelon Wealth Partners (“Echelon”) make no representation or warranty, expressed or implied,
as to the accuracy or completeness of the information contained in this document or any other information (whether communicated in
written or oral form) regarding VLife or its affiliates transmitted or made available to you. VLife and Echelon expressly disclaim any and all
liability relating to, or resulting from, the use of this document or such other information which may be provided to you.
None of VLife’s securities have been registered with or approved or disapproved by the U.S. Securities and Exchange Commission or by any
state or foreign securities commission nor has the U.S. Securities and Exchange Commission or any state or foreign securities commission
reviewed or passed upon the accuracy or adequacy of this document. No independent person has confirmed the accuracy or truthfulness of
the information contained in this document, nor whether it is complete. Any representation to the contrary is illegal. This document does
not constitute an offer to sell, or a solicitation of an offer to buy, any securities of, or to engage in any other transaction with, VLife or any
other person. Offers will only be made to investors who are “accredited investors” or who are not “U.S. Persons”, as such terms are defined
under Regulation D and Regulation S under the Securities Act of 1933, as amended, respectively, including to persons in Canada who are
“accredited investors” as defined under National Instrument 45-106 - Prospectus Exemptions. The information in this document is not
targeted at the residents of any particular country or jurisdiction and is not intended for distribution to, or use by, any person in any
jurisdiction or country where such distribution or use would be contrary to local law or regulation.
Cautionary Statement Regarding Forward-Looking Information
This document contains certain statements that may constitute forward-looking information or forward-looking statements under
applicable securities laws (collectively, “forward-looking information”). All statements, other than those of historical fact, which address
activities, events, outcomes, results, developments, performance or achievements that VLife anticipates or expects may or will occur in the
future (in whole or in part) should be considered forward-looking information. In some cases, forward-looking information is identified by
the use of terms and phrases such as “anticipate”, “believe”, “could”, “estimate”, “expect”, “intend”, “may”, “plan”, “predict”, “project”,
“will”, “would”, and similar terms and phrases, including references to assumptions. These forward-looking statements are based on
currently available competitive, financial, and economic data and operating plans as of the date of this document but are subject to known
and unknown risks, uncertainties and other factors that may cause actual results, performance or achievements or industry results to be
materially different from those expressed or implied by such forward-looking information. Such factors are based on information currently
available to VLife, including information obtained from third party sources, and are based on management’s current expectations regarding
future growth, results of operations, future capital (including the amount, nature and sources of funding thereof) and expenditures. The
forward-looking information contained in this document is expressly qualified by this cautionary statement. A number of risks, uncertainties
and other factors could cause actual results to differ materially from the results discussed in the forward-looking information, including, but
not limited to, the following: general industry and market conditions and growth rates; legislative and regulatory developments; general
economic conditions and levels of economic activity including interest rate fluctuation; risks associated with reliance on key personnel; risks
associated with implementation of growth initiatives; financing risks; degree of competition in the industry; changes in employee relations;
and dependence on information systems and technology.
Forward-looking information reflects VLife’s current beliefs and is based on information currently available to VLife and on assumptions it
believes to be reasonable. In some instances, material factors or assumptions are discussed in this document in connection with
statements containing forward-looking information. Such material factors and assumptions include, but are not limited to: demand for
VLife’s products and services will continue to grow; VLife’s ability to effectively manage its growth; VLife’s ability to produce repeat
customers and to attract new customers; volatility of the economy and relevant markets remains within levels anticipated in VLife’s
financial models; the continued success of VLife in contracting with key commercial partners and the continued ability of key partners to
meet VLife’s commercial needs; and VLife’s continued ability to add new medical centres, products and services to its portfolio. The
forward-looking information is made as of the date of this document and VLife assumes no obligation to update or revise such information
to reflect new events or circumstances, except as may be required by applicable law. Because of the risks, uncertainties and assumptions
contained herein, prospective investors should not read forward-looking information as guarantees of future performance or results and
should not place undue reliance on forward-looking information. Nothing in this document is, or should be relied upon as, a promise or
representation as to the future. To the extent any forward-looking statements contain forecasts or financial outlooks, such information is
being provided solely to enable a reader to assess VLife’s financial condition, operational history and experience in the healthcare industry.
Readers are cautioned that this information may be not appropriate for any other purpose, including investment decisions. Such
information, as with forward-looking information generally, is, without limitation, based on the assumptions and subject to the risks and
other cautionary statements set out above. The actual results achieved will vary from the forecast or financial outlook results and the
variations may be material. No representation or warranty of any kind is or can be made with respect to the accuracy or completeness of,
and no representation or warranty should be inferred from our projections or the assumptions underlying them.

